
 

 

 

 

 

 

How to Write A Bestseller 
          By Erik Christman CFP, CPA* 

 

T he older I get the more I realize that it’s 

the simple pleasures in life, like quietly 
reading a book, that often bring the most 
joy.  So, I challenged myself this past year to 
find more time for reading.  This has resulted in 
a very large pile of mostly unread books, but I 
have big plans for them in 2012.   

Always on the lookout for new material to add 
to my reading pile, I thought I would visit     
Amazon.com.  I enjoy reading about history and 
the economy (very exciting, I know), so I started 
my search by looking at some of the most     
popular titles in that area.  What I found was 
rather disturbing.  Nearly every popular title 
was built on the assumption that the world is 
ending and is never going to get any           
better.    Apparently doom and gloom is a   
popular genre.  I suppose it has always been so, 
but the internet has simply made it that much 
easier to be connected to these doomsday   
forecasts.   

As I continued looking at these books, I realized 
there was a formula at work here.  This is a   
secret formula that only a special few are     
allowed to know.  I am now going to reveal to 
you the secret formula for how to write the next 
big business bestseller.  It’s actually not that 
difficult.  All you need is a catchy title; the    
content doesn’t really matter. 

Step 1:  You must refer to a recent problem 
by using one of the following words: 
“crash”, “crisis”, “aftershock” (this title 
was actually used twice in 2011 for 
different books!), “collapse”, “bubble”, 
or “meltdown”. 

Step 2:  You must predict another crisis. Use 
words like “coming”, “next”, or 
“future”. For extra flair you can predict 
that the problem will be “global”. 

Step 3:  Your book title must imply that you 
have a “survival guide” or “strategy” 
that will result in a “profit”. 

After this, you may want to hire a ghostwriter 
who has a fancy business title.  Find someone 
who seems intelligent, articulate and perhaps 

has been published before.  Have them write      
persuasive arguments.  It will all be very         
impressive to the reader…except that it will all 
be spectacularly misguided. 

Most of these books do the same thing.  They 
paint a horrible picture of the future, backed up 
by evidence of the recent horrible past.  Then, 
they reveal their magic formula for profiting 
from the next crisis.   These books are usually 
written by someone who wants to sell you a   
follow-on newsletter and/or manage your    
money.  Most often, the core of their investment 

philosophy is a belief that they can time the  
markets.  They will claim to keep you out of 
stocks when things look risky, and get you back 
into stocks (or whatever asset class is the flavor 
of the day) when the time is right.  I have no  
reason to doubt their determination and       
sincerity in this endeavor…but they are       
perfectly delusional if they think they have the 
crystal ball for this sort of thing.  Nobody does.   

I checked out the website for one of these     
writers, and their own newsletters betray their 
flawed approach.  Even in April 2009 they 
were incredibly bearish on stocks, right after the     
market bottomed out.  The same stocks that 
have doubled in value since March 2009.  I 
wonder how their readers felt as they watched 
all of this from the sidelines.  The “Holy Grail of 
Investing” has never been found, and never will 
be, but people like this will still claim to have it 
in their possession. 

So what’s our philosophy here at Oxford       
Financial Partners?  Buy and hold is not 
dead.  You always need to own the stocks of 
well-run companies; that’s where the growth 
is.  The crisis in Europe is not “different this 
time”.  What has worked is what will work. 
Allocate properly between stocks/bonds/cash, 
set the plan, stick to the plan.  Five years’ of 
withdrawals set aside in the Stability Bucket, the 
rest of it invested in the Growth  Bucket.  As 
gains accrue in the Growth Bucket, clip them off 

and deposit them in the Stability Bucket.  Lather, 
rinse, repeat.   

I think the authors of these books are brilliant 
business owners (i.e. they know how to scare 
people into action, which puts lots of fees in 
their pockets).  They prey on peoples’ fears, 
and convince people that only the all-knowing 
wizards at their investment firm are wise and 
courageous enough to be allowed to handle the 
money.  It’s a vile and patronizing way to treat 
people.  In my book, that makes them lousy 
stewards of their clients’ wealth, and a cancer 
on the investment advisory profession.   

Good luck with that bestseller. 
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Oxford Financial Partners 
is a Cincinnati-based firm 
dedicated to serving the 
needs of retirement-
minded individuals. We 
provide independent,   
objective financial     
planning and investment 
advice to our clients. For 
more than a quarter    
century, our clients have 
benefited from the advice 
and perspective we    
provide.  

 

 
The dedicated team at 
Oxford is the key to the 
success of our firm and our 
clients. We leverage our 
70+ years of professional       
experience to deliver the 
advice necessary to help 
meet our clients' needs 
across 20 states.  

 

 
Every day we continually 
strive to earn our clients' 
trust, confidence and   
respect. We invite you to 
explore our site to learn 
more about our dedicated 
team and personalized 

services 
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disciplined, much of it is dangerously laced 
with speculation, exaggeration and fear. It 
is our goal to listen and help you sort 
through this sea of opinions and options. 
We seek to do this by providing       
mathematical horsepower, knowledge of 
financial history and emotional perspective 

in pursuit of your goals. 

The volatility and noise are not likely over. 
They never are. We look forward to   
reviewing your individual situation. Please 
call with any questions or thoughts you 

may have.  We are here. 

                                                                    
The content of this material was provided to you by Lincoln Financial 

Network for its representatives and their clients. Lincoln Financial 

Network is the marketing name for Lincoln Financial Advisors Corp. 

and Lincoln Financial Securities Corporation. 

 

Source of data – – Morningstar, U.S. Department of Commerce, Wall 

Street Journal, Rothschild Market Review, Bureau of Economic    

Analysis, Bloomberg, Markit ABX indexes, The Federal Reserve. The 

performance of an unmanaged index is not indicative of the    

performance of any particular investment.  It is not possible to invest 

directly in any index.  Past performance is no guarantee of future 

results.  This material represents an assessment of the market environ-

ment at a specific point in time and is not intended to be a forecast of 

future events, or a guarantee of future results. 3 year performance 

data is annualized. Bonds have fixed principal value and yield if held 

to maturity and does not enter into default. Bonds have inflation, 

credit, and interest rate risk. Treasury Inflation Protected Securities 

(TIPS) have principal values that grow with inflation if held to    

maturity. High yield bonds (lower rated or junk bonds) experience 

higher volatility and increased credit risk when compared to other 

fixed income investments.  REITs are subject to real estate risks   

associated with operating and leasing properties.  Additional risks 

include changes in economic conditions, interest rates, property values, 

and supply and demand, as well as possible environmental liabilities, 

zoning issues and natural disasters.  Stocks can have fluctuating 

principal and returns based on changing market conditions.  The 

prices of small company stocks generally are more volatile than those 

of large company stocks.  International investing involves special risks 

not found in domestic investing, including political and social     

differences and currency fluctuations due to economic decisions.  

Investing in emerging markets can be riskier than investing in          

well-established foreign markets.        CRN201201-2062669 

 

 

 

 

Investment Review  
Brought to you by Drew Hibner, CFA 

 

2011 was yet another year of high     
drama and significant volatility for        
investment markets. Markets were often 
torn between optimistic signs of recovery 
and macroeconomic jolts from around the 
world. Egypt experienced a dramatic 
revolution. A tragic earthquake and       
tsunami struck Japan. There was gridlock 
in Washington that led to an embarrassing 
downgrade of U.S. debt. European     
countries continued to grapple with their 
national debt issues. Rioters took to the 
streets in some countries.  Uncertainty often 
breeds strange behavior among investors. 
The media quoted “experts” predicting the 
collapse of the dollar, the collapse of    
municipal bonds and the collapse of     
practically anything else that could sell air 
time and investment newsletters. By the 
end of the third quarter most asset classes 
were in the red. As usual, most of these           
predictions were wrong. The dollar, in fact, 
rose versus the euro in 2011. Municipal 
bonds surged.  Despite all of the twists 
and turns, many asset classes were up for 
the year. Some of the pundits and     
doomsayers have now fallen silent. They 

will be back. 

Domestic Equities: Equities rebounded 
strongly in the fourth quarter. In this     
rebound, investors sought yield and    
safety. This drove returns in large       
dividend-paying stocks. The DJIA, a   
measure of 30 very large                  
dividend-paying stocks, rebounded 12.8% 
in the final quarter and increased over 8% 
for the year. The broader S&P 500, which 
includes both dividend and non-dividend-
payers, also bounced back. The S&P rose 
11.8% for the quarter. It turned in a more 
modest 2.1% gain for the year. Investors 
were less enthused with smaller companies. 
The Russell 2500, an index of these    
smaller stocks, also came back in the fourth 
quarter. It rose 14.5%. This was not 
enough, however, to bring the 2011    
performance into the black. The index 

edged down 2.5% for the year. 

International Equities: Foreign stocks, as a 
group, did not do well in 2011. The    
natural disaster in Japan brought the  
possibility of slower economic growth to 

all of Asia. Europe continued to wrestle 
with currency and interest rate problems. 
The European Union, being essentially a 
political body, has approached these 
problems with posturing and squabbling 
rather than firm resolve. Even with those 
problems, international stocks managed a 
modest gain in the fourth quarter. The 
MSCI EAFE index, a measure of stocks in 
developed countries, rose 3.3% in the 
fourth quarter. The index was still down a 
considerable 12.1% for the calendar 
year. Emerging markets were hard-hit. 
While they rebounded a bit in the fourth 
quarter, the emerging markets index was 

still down 20.4% for 2011.  

Fixed-Income: Some investors see bonds as 
dull. Fixed-income was not dull in 2011. As 
the world situations darkened, investors 
sought the safety of U.S. bonds. Prices 
rose considerably. The United States 
would soon experience its own bit of bond 
drama. As the deadline approached to 
raise the U.S. debt ceiling, the negotiations 
became increasingly strained. An      
agreement was reached at the last minute. 
One of the primary U.S. rating agencies 
was not impressed with the brinkmanship. 
It downgraded U.S. Treasury debt one 
notch to AA+. How would the world react? 
The U.S. is a world reserve currency.    
Investors did not have to wait long to see 
the answer. Given the global uncertainties, 
investors continued to flock to Treasuries in 
even greater numbers. Yields dropped 
even further as prices climbed.             
Apparently, the downgrade made little 
difference. U.S. debt had the continued 
confidence of the world. The U.S.        
Aggregate Bond index, a measure of the 
total bond market, rose 1.1% for the 
quarter and gained 7.8% for the year. 
Other sectors of fixed-income had strong 
results. Municipal bonds had a strong 
2011. In late 2010, an analyst made a 
shocking prediction that municipal bonds 
would see massive defaults in 2011.   
Municipal bonds sold off as some investors 
ran for the exits. The massive defaults did 
not come and prices rebounded. Municipal 
bonds, as measured by the Barclay’s   
Municipal index, increased 2.1% for the 
fourth quarter. The index increased 10.7% 
for the year. This is yet another example 
of a headline-grabbing prediction that 

was well off the mark.  

Looking back over the investment markets 
of the past few years, one is reminded of 
a quote from famed investor, Warren 
Buffett. He once said, “Investing is simple 
but it is not easy.” We agree. Investors 
are bombarded with information. While 
some of this information is rational and 
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% Return as of 12/31/11 

Equity Indexes 4th Q 1 Yr 3 Yr 

S&P 500 11.8 2.1 14.1 

Russell 2500 14.5 -2.5 18.4 

MSCI EAFE 3.3 -12.1 7.7 

Emerging Market 4.1 -20.4 17.4 

Wilshire REIT 15.4 9.2 21.8 

Bond Indexes       

Aggregate 1.1 7.8 6.8 

Governments 0.8 9.0 4.0 

Mortgages 0.9 6.2 5.8 

Investment Corporate 1.9 8.1 11.8 

Long Corporate 3.4 15.9 15.5 

Corporate High Yield 6.5 5.0 24.1 

Municipals 2.1 10.7 8.6 

Cash Equivalents       

3-Month T-Bill 0.0 0.1 0.2 

Consumer Price Index -0.1 3.0 2.4 
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Please Mark Your Calendar! 
 

Martin Luther King, Jr. Day Monday, January 16 

Presidents Day   Monday, February 20 

Good Friday   Friday, April 20 

Memorial Day   Monday, May 28 

    

  

Independence Day  Wednesday, July 4 

Labor Day   Monday, September 3 

Thanksgiving Day  Thursday, November 22 

Christmas Day   Tuesday, December 25 

Below is a list of Holidays during 2012 that our offices will be closed: 

Operations  
By Patrick Walsh, Associate Planner 

Client Profile Update 
Government and industry regulations require us to periodically update the information we have on file about our             
clients.  Our broker-dealer, Lincoln Financial Advisors Corp., is currently undertaking a review of client accounts.  Be on the  
look out for a new “client profile” form to be sent for your verification in the next couple of months.  If any of the            
information on file is no longer correct, instructions will be provided for how to make changes.  Thank you in advance for  
your assistance. 

 

New Reports for Required Minimum Distributions   
As a reminder, if you reach the age of 70 ½ during the course of a year, the IRS requires you to take a Required Minimum  

Distribution (RMD) from your IRAs. We are excited to announce an improvement to the way this information is     
communicated to you.  In February, you will now receive a detailed report on your RMD. This report will contain valuable  
information such as what an RMD is, the facts used to calculate your amount, and an estimate of what your RMD will be in  
the years to come.   This is just one of the many value-added services we provide to our clients. 
 

As in years past, we will review this amount for those required to take distributions from their Lincoln Financial IRAs.  
Most clients have scheduled IRA distributions that will satisfy the requirements. However, anyone who has a remaining RMD  
for 2012 will be contacted by our office later in the year to make sure you satisfy your requirement. 

 

Oxford Financial Introduces New Investment Proposal Tool  
We are always looking for better ways to communicate with our clients.  One of the most important and challenging areas  
we deal with is clearly presenting proposed changes to our clients’ portfolios.  Before making any changes to your portfolio,  
we must obtain your verbal or written approval of the proposed trades.  In order to improve the clarity of our                
recommendations, we are introducing a new Investment Proposal Tool.  More than a year of research and testing has gone  
into this project.  With this tool, you will be able to clearly see where you currently stand versus your investment targets, and  
what specific changes are being proposed to rebalance your portfolio.  The new tool uses both text and graphics for better  
clarity, and is written in a larger font than our previous tool (i.e. it’s easier to see).  Starting in 2012, all investment reviews  
will utilize this new tool.  We will be sure to spend extra time on this in your next review to ensure your understanding.  We  
look forward to sharing this new tool with you. 



 
 

 

 

 

Did You Know? 
By Carolyn Smith, Administrative Assistant 
  

 Reindeer like bananas 

 Switzerland eats the most chocolate equating to 10 kilos per person per year 

 You burn more calories eating celery than it contains (the more you eat the thinner you become) 

 The fortune cookie was invented in San Francisco 

 A strawberry is the only fruit which seeds grow on the outside 

 Apples are more effective at waking you up in the morning than coffee 

 Grapes explode when you put them in the microwave 

 The oldest known vegetable is the pea 

 Americans spend $10 million a day on potato chips 

 You can buy square watermelons in Japan (developed to stack better in supermarkets)  
 40% of McDonald’s profits come from the sales of Happy Meals  
 American’s eat 18 billion hot dogs a year 

 Japan is the largest exporter of frog legs 

 The shell is 12% of an eggs weight 

 The average American eats 263 eggs a year 
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Client’s Corner 
 

Submissions Needed for “Client’s Corner” 

Our clients are an amazing group of people and we want your stories!  In past issues our clients have shared fascinating 

travel destinations and photos, and even offered sage advice on how to prepare for the emotional side of                  

retirement.  With so many interesting stories out there it would be a shame not to share them. 

Please write to us and let us know what you’re up to.  Ideas could include: 

 Travel, whether it be as exotic as an African safari or as introspective as a hike in Ohio’s Hocking Hills (if you 

haven’t taken advantage of this beautiful area just two hours outside of Cincinnati, you’re really missing out!) 

 What you are doing to help others.  We have clients who regularly give of their time and energy to Habitat 

for Humanity, Katrina reconstruction, Extreme Makeover Home Edition, and so much more.   

 “Work” you are doing in your new phase.  Some clients teach art and music, some lead nature hikes for kids,   

others run the church office, etc. 

 Favorite hobbies and clubs associated with those hobbies.  Maybe your organization has a fun event coming 

up that you’d like to publicize or attract new members to. 

The possibilities are endless.  Let us help you get the word out and connect you with others.  Please send your stories to   

Carolyn Smith at Carolyn@oxfordfp.com and include a photo.  Let’s hear those stories! 

mailto:Carolyn@oxfordfp.com

