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Frederick Hubler Jr. is president of Phoenixville, Pa.-based 
Creative Capital Wealth Management Group 

Our firm’s business model is focused on providing accredited 
investors access to non-market investment alternatives. It used to be 
possible to buy good things, hold on to them and allow them to 
increase in value. But the industry has changed dramatically and 
traditional investments don’t work anymore. It’s no longer rare for 
the market to become flat or negative in a decade. Whether my client 
is a 25-year-old athlete who only worked four years or a 52-year-old 

highly paid executive, I have to solve the same problem: Where do we put the money so it lasts as long as we 
need it to last? We’ve found an answer in non-traditional investments. 

I believe that non-traditional investments are just as important if not more important than traditional 
investments, especially when it comes to making money last. Whatever you did to make money in the market is 
not necessarily what you need to do to keep it. The more non-traditional an investment, the less the investor is 
exposed to the stock market. Publicly, there are only about 5,000 companies in which you can buy stock, while 
privately there are about 300,000. This presents a valuable opportunity. 

Take business development companies, which are a form of publicly traded private equity. These companies 
tend to raise capital and lend it in a structured format to private companies. We usually work with sponsors who 
lend to companies that have $100 million enterprise value and above. These businesses are not start-ups. They 
are mature or maturing companies in need of capital, but they can’t borrow the money from banks. Clients 
appreciate this form of investing because the investments tend to generate higher income streams. And in most 
cases, clients like being able to own part of a private company. 

Non-traded real estate investment trusts are another option. Advantages of these include income and stability. 
Most have little liquidity, but there are some exceptions. Since we advise a good number of professional 
athletes, we’ve found a vendor with a specific annuity for highly paid athletes structured in such a way you can 
take money out before you’re 59 without being penalized. For the right clients, you can usually find a well-
structured variable annuity that provides peace of mind. 

There’s no single non-traditional investment that will work for every client. As an adviser, you need to put 
together a specific playbook for the niche you’re going after. That’s the best way to have a competitive 
advantage when working with non-traditional investments. 
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