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Most Americans can ex-
pect to live to be at least 
78 years old, according to 

the National Center for Health Sta-
tistics.  And with many Americans 
retiring well before the age of 62 
(and with many having not saved 
enough to stop working perma-
nently without risking their finan-
cial security), that means the mon-
ey they saved for retirement has to 
last longer.  Instead of just looking 
for ROI in business transactions, 
investors need to look for ROI from 
their retirement accounts.
 Most people think ROI means 
‘return on investment,’ but what 
people planning for retirement 
need to look for is the new ROI: 
reliability of income.  What that 

means is developing a solid plan 
to ensure that your money doesn’t 
run out before you do.
 Investors have gotten pretty 
sophisticated about accumulating 
wealth.  What many investors don’t 
understand is that accumulating 
wealth for retirement is vastly dif-
ferent than distributing that wealth 
to provide a comfortable lifestyle 
for themselves.  
 Consider these six tips to en-
sure that your income lasts as long 
as you do.
 

Six Segments To
 Income Planning

 
 Putting your assets into six 
segments, which range from very 
conservative to aggressive invest-
ment vehicles, will help investors 
plan for lifetime income.  The most 
conservative segment receives the 
largest deposit while the successive 
five segments receive varying less-
er percentages, totaling 100 percent 
of deposits.  Under The Income for 
Life Model™ by Wealth 2K Inc., as 
the deposit gets smaller, the asset 
class gets more aggressive.  Since 
the most aggressive assets have the 
most risk, they represent the small-
est percentage of the assets and they 
are held the longest to achieve the 
best possible chance of investment 
results.  This means that a smaller 
amount of their portfolio is held in 
riskier investments, thus helping 
to provide a more stable source of 
income from the most conservative 

portion of their portfolio.  Once the 
assets are represented in the six 
segments, you begin a distribution 
sequence starting with the most 
conservative segment and every 
six years you initiate a distribution 
from the succeeding segment.

In Retirement, There 
Are Some Guarantees

 It is possible to create a guar-
anteed income stream by utiliz-
ing a single premium immediate 
annuity or FDIC Insured banking 
products for a five year period.  For 
every subsequent five-year period, 
one of the other five segments will 
be converted into a guaranteed 
income strategy with 60 monthly 
payouts.  If the projected rates of re-
turn are realized, sufficient money 
will be available to provide guar-
anteed income in amounts capable 
of providing an increasing level of 
retirement income. Guarantees are 
backed by the claims paying abil-
ity of the issuer.

Caution: Withdrawal Ahead 

 Once you retire, your nest egg 
will likely seem like a never-end-
ing supply of cash that you’ve been 
waiting to spend since you started 
accumulating it. But you have to 
still pay attention to what the mar-
ket is doing.  If you are withdraw-
ing from a growth investment in 
a down year, you’ll not only be 
drawing down your nest egg, but 
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your portfolio won’t be able to re-
cover because it’s losing value both 
from market conditions and your 
need to meet living expenses.

Less Can Mean More

 First and foremost, pay atten-
tion to volatility. During your dis-
tribution years, less can truly equal 
more. The benefits that volatility 
can provide during your accumu-
lation years — like dollar cost aver-
aging, a technique that allows you 
to accumulate more shares when 
the price is down and provides 
more shares moving up as the 
market recovers — might actually 
have the opposite effect during the 
distribution phase of the portfo-
lio. Secondly, it’s smart to take less 
income when beginning to draw 
from a retirement account.  
 By taking less at the beginning, 
you’re allowing more of your in-
vestments to grow, theoretically 
leaving you more money for your 
later retirement years. This also al-
lows more dollars to be available to 
cover any unforeseen events.

Inflation
 
 Inflation is a naturally occur-
ring economic event, yet most in-
vestors fail to plan properly to al-
low for it.  Just because you live on 
$3,000 a month today, doesn’t mean 
you can live on the same amount 
15 years from now.  History shows 
that inflation can make $3,000 in 
theory turn into significantly less 
than that in practice.

Don’t Be Afraid 
To Get Help

 A financial professional can 
help map out a strategy designed to 
generate income that outlasts your 
lifetime needs, including inflation 
estimates and income distribution 
scenarios.  

Correction:
In the September issue’s “Business & 
Industry” column, the story on Boyden Global 
Executive Search erroneously stated that the 
company’s fees are equal to a candidate’s one-
year base salary. In fact, the company’s fees 
are based on a percentage of a candidate’s 
first year total cash compensation.
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Governor Thomas H. Kean initiated a study 
of the state’s performing arts facilities to 
assess the need and market for a perform-
ing arts center, the result of which was 
the selection of Newark.
 According to Goldman, “I do believe 
that in my heart, what we have done most 
of all, is give this city a huge psychologi-
cal lift. This was something very major 
and ambitious that a lot of people thought 

could not possibly succeed. What has hap-
pened is beyond anyone’s expectations. It 
is big. It is international in scope. 
 Happy anniversary NJPAC! Bravo!
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