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The Need for Something New 

Why do I need a new Cell Phone?  Didn’t I just get one? 

You have probably heard the term 

planned obsolescence.  It’s also 

known as “shortening the replacement 

cycle.”  No matter what you call it, the 

strategy was developed by manufactur-

ers to ensure consumers would buy 

products more than once. Rather than 

inspiring repeat purchases with the 

strength of their brands and the quality 

of their products, companies sell goods 

that are engineered to deteriorate, be-

come out-of-date, or stop being useful 

after a specific period of time. 

Planned obsolescence can enhance 

corporate profitability; just think of the 

long lines that form when the latest 

model of a certain company’s 

smartphone comes to market. It also 

can lead to a consumer backlash in 

which companies’ products become 

less popular.  Here are a few products 

that have lost market share, seen sales 

growth slow down, or gotten to the brink 

of extinction: 

Incandescent light bulbs: The book 

The Great Light Bulb Conspiracy de-

scribes the birth of planned obsoles-

cence in 1924. Representatives from 

major light bulb manufacturers around 

the world (General Electric in the United 

States, Osram in Germany, Philips in 

the Netherlands, Compagnie des Lam-

pes of France) met in Geneva, Switzer-

land, and formed the Phoebus cartel.  

The cartel divided the global market for 

incandescent light bulbs.  They as-

signed production quotas and devel-

oped a manufacturing standard: pear-

“Rather than inspir-

ing repeat purchas-

es with the strength 

of their brands and 

the quality of their 

products, companies 

sell goods that are 

engineered to deteri-

orate.” 
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shaped bulbs should last for 1,000 

hours and no more! The previous norm 

had been 1,500 to 2,000 hours. It’s in-

teresting to note the research and de-

velopment required to build bulbs that 

reliably failed after 1,000 hours was 

considerable. 

How times have 

changed. Today, 

incandescent 

bulbs appear to be 

headed toward 

extinction. In the 

United States, the 

manufacture and 

importation of 40- 

to 100-watt incandescent bulbs has 

been prohibited as part of a much 

broader effort to save energy. Consum-

ers now have the option to purchase 

fluorescent, LED, halogen, or other 

lighting options. 

School textbooks: For decades, text-

book publishers printed new editions 

every few years even when there were-

n’t any significant new developments in 

a field of study.  Each new edition is 

usually printed with the information 

shifted to different page numbers, mak-

ing it difficult to follow along in class 

with a previous volume.  Moving materi-

al around to different pages also sup-

pressed the market for used textbooks.  

At the college level, textbook prices 

increased by 82 percent over the past 

decade; an increase that has many 



 

Meet our friends Doug and Linda Bartlett - clients of ours since April 2001!  Doug first met Ray while attending his retirement planning 

workshop at McIntosh High School in Peachtree City.  Prior to that, Doug always enjoyed doing his own investment research, but decided 

to relinquish this duty to Ray as he prepared for his retirement. 

Both Doug and Linda are from Western New York - they were born and raised in East Aurora (ironically, only about an hour drive from 

where Ray grew up in Rochester!).  Both of them attended college in New York State.  Doug graduated from Ithaca College and majored  in 

Business Administration; Linda graduated from Alfred State College with an emphasis on Secretarial Studies. They actually met at a 

friend’s wedding (I’ve always heard that weddings are a great place to meet your 

mate!).  They were introduced by mutual friends and hit it off immediately.  Four 

years later they were married!  Fast forward 30 years - they can't believe how the 

time has flown by! 

Doug’s 30-year career with Fisher-Price has taken he and Linda to a few different 

residences over the years.  Florida, Dallas, Chicago and then to Atlanta, where 

they eventually made their home in Peachtree City. When Doug finally retired 

from Fisher-Price he was the Director of Sales for the Wal-Mart accounts (he has 

some great stories about how Wal-Mart negotiates with their suppliers to keep 

costs down!). 

 But Doug was ready to retire . . . honestly, because work kept getting in the way 

of him spending time doing what he really loves . . . golf!  In fact, if you ever need 

to find Doug, just head to the links and you’ll have a pretty good chance of run-

ning into him there! It is not unusual for him and his buddies to be out on any of the Canongate golf courses three or four days each week! 

Linda, on the other hand, keeps busy working full time at Tiernan and Patrylo, an engineering and construction firm located right here in 

Peachtree City.  In her spare time she’s tried her hand at golf, but also enjoys reading and shopping.  As far as sports go, Both Linda and 

Doug are life long, frustrated, Buffalo Bill fans!  But, just wait ‘till next year! 

The Bartlett’s enjoy getting away as often as possible.  They were  recently able to escape the Georgia weather and head to Western and 

Central Florida for a 5-day getaway.  Next they are heading to the Outer Banks of North Carolina. to enjoy some time with Linda's extended 

family. 

We are very proud to call Doug and Linda our friends.  Not only do we value their friendship but we appreciate the time and effort that 

Doug has given us serving, for the past two years, as a member of our Advisory Board.  His leadership, integrity, and opinions have enabled 

Ray and his “brilliant” team members (including me!) to better serve our clients and, hopefully, add value to their lives. 

Client Profile: 

Doug & Linda BartlettDoug & Linda BartlettDoug & Linda BartlettDoug & Linda Bartlett 

“Here’s something to think about: How come you never see a 

headline like “Psychic Wins Lottery?” 

~ Billy Crystal 



students trying to get by without a text. College students 

are choosing not to buy a textbook because it costs too 

much, even though it might hurt their academic perfor-

mance. 

“By the end of this decade, digital formats for tablets and e-

readers will displace physical books for assigned reading 

on college campuses ... K-12 schools won’t be far behind, 

though they’ll mostly stick with larger computers as their 

platform of choice,” reported Kiplinger.com.  The publica-

tion also predicts schools may develop their own content 

on digital models, possibly in collaboration with other 

schools, and look for free online, open-source databases of 

information.1  If that proves out, traditional educational pub-

lishers may find their market share dropping precipitously. 

Smartphones: Some argue that planned obsolescence is 

a myth when it comes to technology. The best way to ren-

der an older model effectively obsolete is not to make it self

-destruct, of course, but to introduce a new product that 

people really want. 

While it’s unlikely smartphones will disappear anytime 

soon, some expect that wearables – glasses, watches, and 

other wearable devices that offer functionality and conven-

ience – will begin to gain popularity and become a substi-

tute for smartphones. 

You don’t have to think 

very hard to identify prod-

ucts and industries that 

may be replaced by new 

products and industries. 

For example, cable televi-

sion and movie theaters 

are vulnerable to streaming 

media. USB memory sticks 

may go the way of floppy 

disks if cloud computing 

gains popularity. Remote controls (gasp!) may even be-

come extinct if motion-sensing screens that read sign lan-

guage or respond to voice commands become the norm. 

 It’s important as investors for us to stay abreast of new 

product development and understand how products and 

industries may change current markets. In some cases, 

emerging trends may have the potential to improve the 

profitability of specific companies; in others, shifting market 

dynamics may derail companies that once were stalwarts 

of their industries. Whatever the outcome, it’s helpful for 

investors to understand how this planned obsolescence 

affects more than your living room lamp! 
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Ask the Elder Law Attorney . . . . 

 

Q. I'm thinking about Medicaid planning for my elderly mother. She has dementia 
and cannot care for herself anymore. Can she keep her income or will the nursing 
home take it? She gets $2,350 a month from Social Security and her pension. 

Bob Goldberg  

A.   Social Security and all other income is considered when applying for Medicaid. The maximum month-
ly income permitted in 2015 is $2,199.  But, your mother can still qualify if her income in excess of 
$2,199 is placed in a properly drafted and administered Qualified Income Trust (“QIT”), which is also 
known as a “Miller” Trust.  Except for $50 she is allowed to keep as her Personal Needs Allowance, a de-
duction allowed for her health insurance premiums, and any allowable income her husband may be enti-
tled to, her remaining income is considered her “Patient Liability Cost Share” which must be paid to the 
nursing home. 

 

Bob is a graduate of West Point and the University of Michigan Law School and is a member of the National 

Academy of Elder Law Attorneys & an accredited Veterans Administration attorney.  If you would like to meet 

with him, please call his office at 770-229-5729. 

1 h�p://www.kiplinger.com/slideshow/business/T057-S001-7-things-that-will-

soon-disappear/index.html#3P7ztTksFIsVKerA.99 



Is it Spring yet? What a crazy season we just had … please tell me winter is finally over! Annie Stewart (Carrollton) 
was selected as" December Garden of the Month" by the Spade and Trowel Garden Club. The club stated 
that  "Annie’s love of native plants is exemplified in her landscape design and thoughtfully chosen to attract wild-
life."  Great job Annie! Congratulations to Randy Finch (Sharpsburg) on his engagement to Janie Tutterow.  Can't wait 
to hear about the wedding plans!  Tim & Barbara Chowns (Carrollton) will be heading to Birmingham this month to 
study the iron ore deposits  that are going to be part of his thesis.  Ray just got back from California to visit his cli-
ents on the west coast.  Nancy LeGoff (Santa Monica), Regina Relic (Playa Del Ray), and Susanna Falconi-Dupouy 

(Northridge) all had a wonderful time. Our friend Shirley Aulls (Sharpsburg ) joined in the fun too.  It was Shirley who first in-
troduced Ray to her girlfriends on the West coast … Shirley and husband, Roger Watson have been keeping busy too … they just 
finished going on a 30 day cruise!! Congratulations to Cheryll Billups (Atlanta) who recently got engaged to Charles Harmon and is 
planning a  July wedding!  This past month Cheryll and Charles recently took a trip to Venice, Rome and Florence to enjoy the 
beautiful weather and sightseeing. David & Julie Cureton (Alpharetta) enjoyed taking their girls Clara & Elise on a Disney Cruise 
last month.  Diane Zupancic (Rapidan, VA) is gearing up for her annual  Art Exhibit where she will be showcasing her multiple tal-
ents. Tom & Lynn Brooks (Peachtree City) are on the go again … that's two cruises in the last 4 months … not that I'm counting 
(or jealous)! The stork has been super busy making deliveries to our friends! Lisa Buchanan (Newnan) is a proud grandma 
again!  Baby Lawson Pope Large was born on Feb 23rd and weighed in at 6 lbs 10 ozs.  Lawson and big sister Ava are doing 
great!  Mark & Sheri Deal (Woodstock) have a new baby grandson… Cameron Ethan Jackson is just perfect! Obie & Scelee 
Youngblood (Newnan) are great-grand parents again!!  Their grandson just has his 7th child and they named her Sadie Marie 
Youngblood. Sadie weighed in at  7 lbs 8 oz and was 21 inches long!  Sadie's siblings range in ages from 2- 8 years old…YIKES!! 
It's  an exciting time for Doug & Katie Greene (Whitesburg)…they are expecting their first grandchild in July! And  a few 
months later, Russ & Jennifer Trevena (Peachtree City)  will be expecting their first grandchild too!  Their son and daughter in-
law, Nick & Ashton Trevena (Columbus), are anxiously awaiting the arrival of their bundle of joy in September. Roger & Betty 
Daniel (Carrollton) are overjoyed…their first grandchild  Lila Jane Daniel was born on Dec 11th and weighed in at 7 lbs 13 oz… 
Baby Lila is a very lucky little girl…she is the first grandbaby on both sides of the family and will sure to be getting lots of atten-
tion!  Phil & Lisa Hanna (Fayetteville ) have announced the arrival of their grandson John Phillipp, weighing in at  10lbs 3½ oz 
…"JP" and big sister Jenna are doing great!  Pop Pop and Nana think the big guy has the potential of being a catcher for the Yan-
kees! And Joe & Sandy Romino’s (Welaka, FL) daughter, Ashley, is expecting a child in June!  Finally, we would like to extend a 
warm welcome to our newest clients: Tony & Mechelle Head, (Peachtree City ) Randy & 

Lori Marquardt (Fayetteville), Gail Gulley (Palmetto) & Pat Patterson (Newnan). 
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Phone: (770) 632-2674 

Toll Free: (800) 416-7870 

FAX: (770) 632-5970 

Email: ray@raydunlap.com 

Check out our updated 
Website!!

www.raydunlap.com 

Office Hours: 

8:00 am - 5:00 pm 

Monday - Thursday 

8:00 am - 12:00 noon 

Fridays 

 

1401 Georgian Park Drive 

Suite 210 

Peachtree City, GA  30269 

SECURITIES AND ADVISORY SERVICES OFFERED THROUGH COMMONWEALTH FINANCIAL NETWORK, MEMBER FINRA, SIPC 

SECURITIES AND ADVISORY SERVICES OFFERED THROUGH COMMONWEALTH FINANCIAL NETWORK, MEMBER FINRA, SIPC, A REGISTERED INVESTMENT ADVISER 
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