


UNIQUE VALUE 
PROPOSITION 
We specialize in building and protecting wealth for 

the discerning investor. 

WHO WE ADVISE
■ High Net Worth Individuals and Families

■ Independent Women

■ Endowments and Foundations

■ Small Businesses and Corporations 

OUR MISSION
To exceed our 

clients’ expectations 

every day

CORE VALUES

INTEGRITY

We truly value the relationships that we build 

with each of our clients, and will not recommend 

products or solutions that are not in our clients’ 

best interests.

PASSION

Our clients mean more to us than numbers on a re-

port.  We love spending time with them and building 

lasting memories outside of the conference room.

QUALITY

We show our commitment to our clients, above 

all else, through constant research, collaboration, 

outside-of-the-box thinking, and attention to detail.

SERVICE EXCELLENCE

Our commitment to our clients is quite simple: 

to always put their needs fi rst, to provide them with 

the best possible wealth management experience, 

and to constantly exceed their expectations. 

FUN

“I never did a day’s work in my life.  It was 

all fun.”  Thomas A. Edison

“It’s kind of fun to do the impossible.”  

Walt Disney

We love our clients, and we love what we do.



YOU WILL BENEFIT FROM OUR EXPERIENCE
For more than 20 years, Taylor Financial Group (TFG) has delivered integrated wealth man-

agement services to our clients, offering a comprehensive approach to meet their complex in-

vestment and fi nancial planning needs. We combine our legal, tax and business expertise with 

wealth management strategies to benefi t you. We counsel a variety of clients, specializing in 

the unique needs of high-net-worth individuals and families, small businesses and corpora-

tions, independent women, endowments and foundations.

In contrast to the “one size fi ts all” approach of many fi nancial advisors, we incorporate our 

personal touch into everything we do, developing customized strategies designed to help you 

meet your fi nancial goals, whatever they may be. We believe this combination of individual-

ized attention and extensive knowledge has been the key to creating successful partnerships 

with our clients, many of whom have been with us from the beginning. To ensure exemplary 

service, we currently advise fewer than 100 clients, and intentionally limit our client relation-

ships to those with a minimum investment of $1,000,000. As a result, we are able to connect 

with and care deeply for each client and we wouldn’t have it any other way.

YOU DESERVE AN INFORMED AND 
EDUCATED ADVISOR 
As the principal of Taylor Financial Group, Debra Taylor has developed a multidisciplinary 

approach to her clients’ needs through an education and career that have spanned a variety 

of fi elds.

Debra graduated magna cum laude from Drew University with a B.A. in political science 

and then attended Cornell Law School, where she also served as a teaching assistant. After 

clerking for a federal court judge and working at one of New Jersey’s largest law fi rms for 

several years, Debra returned to the family business, a well-known tax and accounting prac-

tice, and became a CPA.

Debra soon identifi ed her clients’ need for thoughtful, unbiased fi nancial advice. As a result, 

Debra became a fi nancial advisor and founded Taylor Financial Group with the idea that she 

would create a fi rm that provided comprehensive fi nancial advice to high-net-worth clients 

with complex needs. In addition to possessing her fi nancial planning and insurance licenses, 

Debra is also a Certifi ed Divorce Financial AnalystTM(CDFATM). By combining fi nancial ad-

vice with legal and tax expertise, Taylor Financial Group has created a holistic approach to 

wealth management that is unrivaled by its peers and truly benefi ts clients.

Debra Taylor is a licensed attorney and CPA in the State of New Jersey though she is not actively practicing and does not 

provide tax, legal or accounting services independently or through LPL Financial. Please consult with your tax or legal pro-

fessional whenever considering  tax, legal or estate planning strategies.

As a CPA and attorney, Debra can provide you 
with comprehensive advice and holistic wealth 
management strategies that meet your needs.



WE PROVIDE AWARD-WINNING ADVICE
Debra has been recognized for her dedication to her clients through many industry honors 

and has been named to the LPL Financial Chairman’s Club fi ve years in a row, a distinction 

awarded to less than 2% of the fi rm’s 14,000-plus advisors nationwide.* She is a frequent 

speaker at national conferences, has been quoted in Bloomberg, Smart Money and other 

national publications, and is a regular contributor to Horsesmouth, a trade publication for 

fi nancial advisors. 

OUR SERVICES WILL ADDRESS YOUR NEEDS
We offer a broad range of solutions to address your fi nancial and investment needs. 

Among other things, we provide our clients with:

■  a broad range of investment management services, including stocks, bonds, ETFs, mutual 

funds and alternative investments
■ retirement and goal planning
■ insurance solutions, including life, disability and long term healthcare insurance
■ estate and gift planning
■ college planning, including Section 529 plans
■ endowment management and foundation services
■ business succession planning
■ tax planning and tax sensitive strategies and investments
■ debt and liability management
■  executive compensation and company retirement plans, including 401(k) and 457 plans for 

companies with up to 300 employees (including design, set up and administration)
■  assisting women in transition, including fi nancial counseling, such as divorce planning or 

estate administration
■  working with your professionals, such as attorneys and accountants, to ensure that your 

strategies are implemented and monitored

YOU WILL RECEIVE UNBIASED AND 
INDEPENDENT ADVICE
Not only does every client deserve a well-

informed advisor, but everyone deserves an 

unbiased advisor that puts her clients’ inter-

ests fi rst. How do we do that at Taylor 

Financial Group? First, we are primarily a fee-

based planning fi rm, which means that we 

manage money for a fee that is disclosed well 

in advance, and is based on the assets under 

management. Because we focus our business 

on being fee-based, you can rest assured that 

our recommendations are designed to ben-

efi t our clients. In addition, this approach is 

supported by our broker-dealer, LPL Finan-

cial, which is the fourth largest broker-dealer 

and the largest independent broker-dealer 

in the United States. LPL Financial does not 

sell proprietary product, nor does it perform 

investment banking services or sell loans, thus 

allowing its advisors to offer truly confl ict-free 

advice focused on the interests of our cli-

ents. *Note that at times, commissions will be 

charged for 529 plans, life insurance and other 

insurance and annuity products, but these 

strategies will be discussed well in advance.

* Chairman’s Club status is based on production



FINANCIAL GUIDANCE FOR HIGH NET WORTH 
INDIVIDUALS AND FAMILIES
Our mission is to “exceed our clients’ expectations every day.” With fewer than 100 clients, 

we have a personal connection with each and every one. Our “core values” also demonstrate 

the principles that we live by--day in and day out. Our core values, combined with our exper-

tise and our close relationships with our clients, set us apart and have become the hallmark 

of our wealth management services. And, nowhere do these values make the most impact 

as when we are advising our individual clients and their families. Whether it is planning for 

retirement or putting money aside for college, we have the knowledge and guiding hand to 

navigate life’s expected (and sometimes unexpected) events.

PLANNING SERVICES FOR INDEPENDENT WOMEN
Whether through divorce, illness, or the death of a loved one, 85% of women will at some 

time be responsible for protecting their family’s assets. Unfortunately, many women in this 

situation say that they do not know where to turn for trusted advice, nor do they know the 

right questions to ask. 

Taylor Financial Group is ready to help--whether you are newly independent or an estab-

lished businesswoman--by providing guidance on portfolio management as well as tax and 

estate issues to help keep your fi nancial goals on track, whatever the challenges may be. 

Debbie is also a Certifi ed Divorce Financial AnalystTM and is associated with the Institute for 

Divorce Financial AnalystsTM, the premier organization in the divorce counseling area. Debra’s 

legal background along with her training as a CPA enable her to assist independent women, 

no matter their situation. Whether helping a businesswoman reach her potential, or assisting 

in protecting your assets in the event of a divorce or after the death of a loved one, we will 

help you land on your feet and achieve fi nancial security.

We can help you with:

■  Investment strategies that provide safety and opportunity for growth
■ Creation of a Wealth Vision plan to assist you in meeting your goals
■ Analysis of income and expenses and review of any issues and planning opportunities
■ Retirement planning, including IRA’s, 401(k)’s and review of pension and Social Security benefi ts
■ Long-term care strategies and insurance
■ College planning, including Section 529 accounts
■ Planning for remarriage or divorce, including review of prenuptial agreements 
■ Business advice for women-owned businesses
■ Estate planning and gifting strategies, including life insurance
■ Implementation of updated tax strategies
■ Changes in power of attorney and benefi ciaries and re-titling of assets
■ Organizing your affairs after the death of a loved one



WORKING WITH ENDOWMENTS 
AND FOUNDATIONS
For over a decade, Taylor Financial Group has been delivering wealth-building strategies to 

universities, foundations, and other non-profi t organizations. Through our experience, we un-

derstand that endowments and foundations have unique fi nancial planning requirements—for 

example, long investment time horizons, but ongoing short-term liquidity needs. In addition, 

your institution may desire socially responsible investments that refl ect the underlying values 

of your organization. 

Taylor Financial Group can work with your foundation to construct a clear investment policy 

that lays out the needs of your organization, as well as a strategy for meeting those needs. 

We will work with your investment committee to develop an investment strategy which can 

include traditional and non-traditional asset classes and create a fully integrated fi nancial plan. 

We will continually monitor these investment strategies, ensuring that the investment policy 

is adhered to and your organization’s principles are preserved. In addition, we can provide 

guidance to your board members and investment committee in their mission to uphold their 

fi duciary responsibilities. Finally, we can assist with developing various programs designed to 

meet the needs of your organization, including charitable gift annuity programs, planned giv-

ing programs and creative uses of life insurance. We consider our work with you to be a part-

nership, and therefore all of these services will be provided to your institution with the same 

highly personalized approach that sets us apart from others.

PLANNING FOR SMALL BUSINESSES 
AND CORPORATIONS
As a small business, nobody understands better than us the many challenges that you face.  

Small business owners must motivate employees, grow the business, and even plan for succes-

sion.  And, over the years, we have advised all kinds of businesses and professional practices, 

including interior design fi rms, doctors, lawyers and even a large gourmet food store. Whether 

the solution is developing a retirement plan for you and your employees, purchasing life insur-

ance as part of a key man program, or planning for succession, TFG is here to help you. 

We help you create “tailored benefi t plans” designed to meet the individual needs of the 

organization, offering turnkey asset management, retirement plans, deferred compensation 

plans, alternative investments, tax planning, and other programs.  We can assist your business-

-whether it is designing and administering a 401(k) plan for 300 employees or 3 employees, or 

planning for succession, we are here for you.



PUT OUR APPROACH TO WORK FOR YOU
Our integrated wealth management strategies have helped many clients reach their 

fi nancial goals. Let us show you how our expertise and personal commitment can help 

you, too. Give us a call today—you will be glad that you did.

Because everyone’s needs are unique, TFG 

provides you with highly customized advice, 

detailed planning objectives, and a partner 

to ensure success.



TAYLOR FINANCIAL GROUP, LLC
851 Franklin Lake Road, Suite 34

Franklin Lakes, NJ 07417

201-891-1130

www.taylorfi nancialgroup.com

Securities offered through LPL Financial, member FINRA/SIPC.  Investment Advice offered 
through Private Advisor Group, LLC, a Registered Investment Advisor.  Private Advisor 
Group and Taylor Financial Group are separate entities from LPL Financial.

Debra Taylor is a licensed attorney and CPA in the State of New Jersey though she is not 
actively practicing and does not provide tax, legal or accounting services independently or 
through LPL Financial. Please consult with your tax or legal professional whenever consider-
ing  tax, legal or estate planning strategies.


