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If you inherit an Individual 
Retirement Account (IRA), you 
may not be certain what you 
may do with it and what your 
best options are. These are 
important questions, as there are 
tax consequences involved.
In most traditional or Rollover 
IRAs, contributions can be made 
before taxes (i.e. they are tax-
deductible) and there is no tax 
impact from transactions within 
the IRA. Upon retirement, 
withdrawals from the account are 

taxed, unless they correspond 
to contributions not deducted 
at the time the contribution was 
made. With the traditional IRA, 
you must begin making minimum 
withdrawals at age 70 1/2. In a 
Roth IRA, introduced in 1997, 
contributions are made with post-
tax assets and withdrawals are 
tax-free; there is no requirement 
to begin making withdrawals at 
a certain age. As with traditional 
IRAs, transactions within a Roth 
IRA have no tax impact.

Securities offered through LPL 
Financial, Member FINRA/SIPC

Wealth Management Advice 
provided by 

Franklin Wealth Management 
a registered investment advisor.

Our mission is to guide our clients to 
invest with purpose, obtain financial 

peace of mind, and live well.
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As you know, most of our 
new clients come                                 through                                                   
introductions from existing 

clients.  We appreciate all of 
the recent introductions to 
people who may need our 

assistance.

 A REGISTERED INVESTMENT ADVISOR 
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What to do when you inherit an 

IRA depends primarily on 

whether you are inheriting it from 

a spouse, from a parent, or from 

another person. 

If you inherit an IRA from your 

spouse, you can treat it as if it 

were your own, either rolling it 

over into a new IRA or putting it 

in your name. For tax purposes, it 

will be as if the IRA was always in 

your name. You may name 

a beneficiary for the assets of the 

account and continue to 

contribute to it. If it is a traditional 

IRA, and you are under the age 

of 70 1/2, then you may wait until 

age 70 1/2 to begin making the 

minimum withdrawals. If you are 

over the age of 70 1/2, then you 

may calculate your withdrawals 

according to a table of your joint- 

life expectancy, resulting in lower 

minimum withdrawals. With a 

Roth IRA, there is no requirement 

for minimum withdrawals. 

If you wish to withdraw all the 

assets of the account, you may 

do so, but the funds will be 

subject to taxes (unless it is a 

Roth IRA). If, on the other hand, 

you wish to avoid additional 

taxable income and preserve 

the assets of the IRA for your 

children’s inheritance, you may 

disclaim part or all of the assets. 

months after the original account 

owner’s death. Another option is 

to empty the account within 

five years of the death of the 
original owner of the IRA. The 

money will be subject to taxes 

unless it is a Roth IRA, and these 

income taxes as well as

applicable estate taxes have 

increased substantially for larger 

IRAs.  Of course the best option 
in this case is the "Stretch IRA".

Let’s look at a few scenarios 

with increasing complexity: 

Scenario 1: Mark Smith 

Inherits $80,000 from 

his uncle. 

In this case, let’s assume that 

Mark earns $70,000 a year and is 

the sole beneficiary of his uncle s 

IRA. In many cases Mark may 

decide to receive the funds to buy 

a new car, make a down payment 

on a home, or pay off debt. Many 

times when he calls the custodian 

of the IRA (ABC mutual Fund 

company for example), they may 

just send him paperwork to 

withdraw all the funds. He may 

never know he has other options. 

Mark will find out that he owes 

taxes on the entire $80,000. 

Based upon his current income 

and the amount of the withdrawal, 

he will pay taxes on this amount 

at an average rate of 25%. His 

taxes will be approximately 

$20,000 which he can spread out 

over 5 years at $4,000 a year. If 

he has used up all the funds from 

the IRA, it should not be too hard 

to come up with the extra funds. 

Scenario 2: Mark Smith 

inherits $800,000 from 

his mother’s IRA in a 

$1 million estate. 

When the amounts in the IRA 

increase, so does the tax rate. 

In this case the majority of the 

income taxes would need to 

be paid at the 39.6% rate and 

would also be subject to the 

new 3.8% Medicare tax as well. 

This combined tax rate has 

increased by 24% over the last 

year (an 8.4% increase from 

the old 35% maximum rate). 

If Mark did not know any better 

or did not have anyone to instruct 

him otherwise, he may just fill
out the withdrawal form that 

many custodians automatically 

send out - giving instructions 

to take the entire $800,000 at 

once. In this case the income 

taxes and Medicare taxes would 

be approximately $312,000 and 

$23,500 respectively. 

Of course, coming up with over 

$335,000 is quite a chore if all 

the money is spent and Mark 

earns only $70,000. He can still 

spread out the taxes over  five 
years and pay $67,000 a year, 

but he would probably have been 

much happier if he knew how to 

or was advised to turn his 

mother’s IRA into a beneficiary 

IRA and not be subject to 

taxation of the entire amount at 

one time (or five years if he takes 

that election). 

The tricky part comes if you 

are inheriting an IRA from a 

person other than your spouse. 

Different rules apply, and many 

uneducated heirs are subject to 

unnecessary and avoidable 

taxes every year because of 

ignorance of these rules. You 

may disclaim up to 100 percent 

of the assets for a period of nine If we apply all the applicable estate taxes to the IRA, the total 

taxes for Sally come to over $1 million on a $1.2 million IRA. 

Taxes on Inherited IRAs continued from page 1
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Taxes on Inherited IRAs continued from page 2

If Mark were to turn his mother’s 

IRA into a beneficiary IRA (also 

known as an inherited IRA 

or stretch IRA), he would be 

required to take funds out over 

his life expectancy. This would 

equate to a withdrawal of less 

than 4% per year if he is under 

the age of 70. This would allow 

the IRA to continue to grow tax 

having to pay approximately $1.2 

million out of the proceeds of the 

estate for federal estate tax and 

also saves approximately 

$114,000 in Tennessee 

estate tax. It is important to 

note that in order for the trusts  

to work as designed, they need to 

be funded with approximately 

50% of the assets of the estate in 

each of the parent’s trusts. 

This equates to a federal estate 

tax of approximately $1.2 million. 

The Tennessee estate tax 

computes to be approximately 

$677,000 (taxed at up to 9.5% on 

amounts over $1.25 million in 

2013). Finally, because the IRA 

does not have any living 

beneficiaries, it will be 

automatically liquidated and 

taxes will be due from the estate.  

The taxes due will be over   

$450,000 with income taxes and 

Medicare taxes combined. 

deferred, be taxed at a lower tax 

rate and potentially be inherited 

by future generations. 

Scenario 3: Sally Jones 

inherits a $1,200,000 IRA 

from her father within an 

$8.25 million estate. 

Her father became a widower 

a few years back and had not 

remarried. He had updated his 

will but never thought to update 

his beneficiary document to 

include her. Sally is named as the 

executrix and sole beneficiary of 

the estate. 

Sally is not going to have a lot 

of fun serving as executrix for 

this estate. The estate tax due is 

40%, imposed upon the amount 

over the estate tax exemption 

($5.25 million in 2013). 

Scenario 4: Sally Jones 

inherits the same 

$1,200,000 from her 

father’s IRA. 

Sally’s parents had done some 

estate planning before her 

mother passed away and they 

had named Sally as a contingent 

beneficiary on his IRA. 

Sally’s parents had taken 

precautions and set up trusts. 

This enabled each of them to 

utilize the maximum amount of 

estate tax exemption available. 

This work alone saved Sally from 

Correctly structuring your 

estate and choosing the best 

option when inheriting an IRA is 

best done with the advice of an 

estate planning attorney or 

Certified Financial Planner.   As

noted in the scenarios above, this 

can save a large amount of taxes 

when you consider the federal 

estate and income tax, the new 

Medicare tax and the Tennessee 

estate tax. Of course if you live in 

Georgia, there is a Georgia 

income tax to consider when 

looking at the taxes on IRA 

withdrawals. 

If you have additional questions 

or concerns or would like to 

receive one of our white papers 

on this topic, please feel free to 

e-mail or call. 

When we combine these taxes it 

equates to over $2.3 million on an 

$8.25 million estate. If we apply 

all the applicable estate taxes to 

the IRA, the total taxes for Sally 

come to over $1 million on a $1.2 

million IRA. 

Sally’s father took further 

precautions to ensure that the 

assets in his IRA would be 

stretched for the benefit of his 

daughter. He had set up an IRA 

legacy trust instructing Sally 

as the trustee to establish a 

beneficiary IRA for the benefit of 

Sally and her descendants as 

remainder beneficiaries saving 

the estate over $450,000 in 

income and Medicare taxes that 

would have had to be paid over 

the next five years.



hitters who followed, continues 
to this day. Williams combined 
power, patience and control 
to achieve 521 lifetime home 
runs, more walks than any other 
batter in his day, and a 
lifetime .344 batting average  
(which puts him at #7 all time).

He had the intelligence of a lead-
off hitter and the brawn of a 
power hitter; the patience of a 

bench warmer 
and the 

bat 

control of 
a single hitter.

His contribution to the game was 
to increase the waiting time to hit 
a perfect pitch; he said that a 
good hitter can hit a pitch that is 
over the plate three times better 
than a great hitter with a 
questionable ball in a tough spot. 
Williams knew, for example, that 
a high and inside strike pitted his 
weakness against the pitcher’s 
strength. If he consistently swung 
at those pitches, his batting 

As baseball season arrives and 
my umpiring schedule is already 
starting to be booked with 
games, I thought it would be fun 
to illustrate how the game of 
baseball can be used in relation 
to investing. For example, when 
I’m behind the plate calling 
pitches, I’m looking for several 
pieces of information to help me 
determine whether a pitch is a 
ball or a strike. Information like 
where the pitch crosses the 
plate relative to the batter’s 
natural batting stance, how the 
catcher receives the pitch, 
how much of the plate 
I am able to see 
based on where 
the batter stands 
in his box, and 
where the catcher 
sets up, all help 
me make my 
decision on calling 
the pitch. Just as I 
use the rules above 
to make the best call 
I can, the batter tries 
to make the best use of 
the information he has been 
given to decide if he will “swing 
away” or simply let the pitch 
pass           him by. 

The Science of Hitting
“The Science of Hitting” was a 
book that attracted Warren 
Buffet’s attention. The book 
was written by Ted Williams, 
one of the greatest baseball 
hitters of all times. His impact 
on the game, both as a player 
and as an inspiration to 
generations of 

average would suffer. A low 
and outside pitch, (which as we 
umpires like to call the “money 
pitch”) produced the same 
results – a success rate far below 
Williams’ lifetime batting average.  
However, if Williams received 
a pitch in his optimum strength 
zone, he put all his muscle 
into it, knowing that he could 
consistently produce a higher 
batting average. In constructing 
a template for success, Williams 
outlined a pattern of patience. He 
realized that it was often better to 
not swing at a pitch on the edge 
of the strike zone rather than 
swing for a low average. A called 
strike was better than making                
an out.

Stock Picking
Buffet extends the same 
reasoning to stock picking. The 
stock market is like a major 
league pitcher who fires 
hundreds of pitches a day, with 
each pitch representing a certain 
stock at a certain price. As the 
batter, you must decide which of 
the hundreds of pitches to swing 
at, and which you will let whiz by. 
What distinguishes you from a 
baseball player, however, is that 
you don’t ever have to swing. The 
game of investing doesn’t force 
you to take the bat off your 
shoulder and swing, unlike the 
batter standing in the batter’s 
box. No umpire will “call you out.” 
Buffet says, “in investments, 
there’s no such thing as a called 
strike. You can stand there at the 

Waiting for the Fat Pitch - Your Investment 
Strike Zone 
by Tyler Thompson

4
continued on page 5



Your Investment Strike Zone continued from page 4

plate and the pitcher can throw 
the ball right down the middle, 
and if it’s General Motors at $47 
and you don’t know enough to 
decide General Motors at $47, 
you let it go right on by and no 
one’s going to call a strike. The 
only way you can have a strike is 
to swing and miss.”

Warren Buffet is a great admirer 
of Ted Williams and, on several 
occasions, has shared William’s 
disciplined approach with 
Berkshire’s holders. Williams 
would wait for a specific pitch (in 
an area of the plate where he 
knew he had a high probability of 
making contact with the ball) 
before swinging. It is said that 
this discipline enabled Williams 
to have a higher lifetime batting 
average than the average 
player.

Look at What You                                  
Are Hitting
Ted Williams said, “It 
dumbfounded me when a batter 
couldn’t tell what he had hit. 
Bobby Doerr was like that. 
Doerr was a solid .280 hitter, but 
he’d come to the bench and I’d 
say, “What was the pitch?” “I 
dunno. Curve, I think,” even 
when he’d hit a home run.
It is the same in the stock 
market–there are different 
pitches that “Mr. Market” gives 
you. The best classification I 
have read of these pitches is the 
one by Peter Lynch in his book 
“One Up on Wall Street”. 

Slow Growers
(The Southern Company)

1.

The Stalwarts
(Coca Cola KO)

2.

The Fast Growers (Google)3.
The Cyclicals
(Mohawk Carpet)

4.

Turnarounds (Citigroup)5.
The Asset Plays
(Any company with
something valuable
overlooked by Wall Street)

If you make a large profit on any 
of these assets, but you don’t 
know which kind it is and why 
you did well, there is no 
difference between you and 
Bobby Doerr.  You can get the 
ball out of the park once in a 
while, but you will never 
understand what you      are hitting. 

The First Rule for  
Good Hitting is a Good 
Pitch to Hit
According Ted Williams, the first 
rule for good hitting is to get a 
good pitch to hit.  It is just that 
simple. A good pitch to hit is a 
company with strong 
fundamentals, reasonable 
valuation and upward trending 
earnings and stock price.  
Anything other than that is just a 
hard ball in a difficult spot, and it 
rarely becomes a home run.

Ted Williams physically was 
nothing special. He had 20-10 
vision; a lot of guys can see that 
well. He couldn’t “see” the bat hit 
the ball as some people wrote, 
but he definitely was able 

5

to tell when a good pitch was 
coming.  As I mentioned earlier, 
he used to say “a good hitter can 
hit a pitch that is over the plate 
three times better than a great 
hitter with a questionable ball in a 
tough spot. More often than not, 
you hit a bad pitch in a tough 
spot and nothing happens”.

Warren Buffett has said, “We try 
to exert a Ted Williams kind of 
discipline.”  Swinging only at 
balls in his “best” cell, Ted knew 
would allow him to bat .400; 
reaching for balls in his “worst” 
spot, the low outside corner of 
the strike zone, would reduce 
him to .230. In other words, 
waiting for the fat pitch would 
mean a trip to the Hall of Fame; 
swinging indiscriminately would 
mean a ticket to the minors.”

Our Team is Working                        
For You
At Franklin Wealth Management 
our goal is to sit at the plate 
patiently waiting for a great pitch 
to hit. Since investing is a no 
called strike game, you don’t 
have to swing at every pitch. 
You can be patient, and make 
recommendations to swing only 
at pitches you believe would 
be in your client’s best interest.  
The times we deviate from this 
practice, we are sometimes 
successful and sometimes 
unsuccessful, but it always pays 
to wait for the fat pitch.

6.

According to the book, there 
are six categories of stocks:
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Our Retirement Income Harvesting Strategy 
by Nick Hughes 

Many people today are 

increasingly concerned about 

receiving enough income over 

their lifetime, beating inflation, 

and the possibility of a market 

crash destroying the well laid 

plans they have made for 

their future. Unprecedented 

market volatility, historically low 

interest rates, and increasing 

life expectancies have made it 

more difficult than ever to create 

a reliable retirement income 

strategy. 

A few of years ago I read a story 

in Kiplinger Magazine about a 

man’s struggle during the stock- 

market meltdown in October 

2008. A relatively new retiree at 

60, he was gripped with fear and 

anxiety. He had no pension, he 

was too young to collect Social 

Security benefits, and he was 

relying completely on his savings. 

Intellectually, he knew he couldn’t 

cash out his stocks because 

he might live another 35 years 

and he would need the higher 

investment returns that come 

from stocks. But emotionally the 

market crash was really scary. 

As retirees watched their 

account balances plummet, 

many were advised to reduce 

their withdrawals or go back to 

work to preserve their nest eggs. 

This retiree decided that he 

would rest easier if he mentally 

separated his investments into 

two groups: cash and bonds 

that could sustain him through 

his initial years of retirement, 

and stock funds that he would 

leave untouched until they could 

recover and grow. 

Without realizing it, this retiree 

had stumbled on an alternative 

income model. It struck us to be 

similar to another story many of 

us learn as children about a slave 

who becomes the ruler of Egypt 

by saving up from the years 

of plenty for seven lean years 

predicted to follow. In comparison 

to the old “let it grow and take 

out 4% strategy”, this alternative 

model allows investors to be 

more emotionally detached and 

helps to protect portfolios from 

periods of dramatic decline. 

Retirement Income 

Harvesting Strategy 

The “Retirement Income 

Harvesting Strategy” is derived 

from our agrarian past. It fits 

in with how a tree farmer may 

grow his orchard including the 

harvesting and storage of his 

fruit crop. Storage of the crop 

is needed for the potential lean 

years ahead, fruit producing 

trees are needed for providing a 

crop in the present, and younger 

growing saplings are needed to 

provide the fruit in the future as 

the mature trees die out. 

If it weren't for inflation, cash 

and bonds would be all you 

need in a portfolio. But even with 

modest inflation of 3% a year, 

your buying power would be cut 

in half in about 25 years, so you 

need to invest for future growth 

too.  However, when you add

stocks to your portfolio you also 

add risk. 

Phase One 

The first phase of the 

“Retirement Income Harvesting 

Strategy” focuses on protected 

assets to provide needed funds 

in the event of unforeseen 

lean years. Some people after 

the market downturn of 2008 

consider up to two years of living 

expenses to be adequate while 

others are fine with much less. 

The key is making sure that each 

individual can handle uncertainty 

both financially and emotionally. 

This first phase can be 

described as the storage facility 

for the orchard which provides 

nourishment for the family in the 

event of drought or famine. 

Phase Two 

The second phase focuses on 

income production. With interest 

rates as low as they are now, the 

income needed during retirement 

has become much harder to 

produce. The days of relying 

solely on a laddered CD or bond 

ladder may be behind us for the 

time being. For this reason we 

have developed income models 

and utilized other tools to provide 

the type of current income that 

clients need now, reducing the

probability of depleting the 

principal.  We can relate this 

phase to the mature trees in the 

orchard that produce the most 

fruit. They provide what we need 

now and may for some time, but 

we also have to be concerned 

about spells where we might 

have a reduced crop. This is the 

time when we rely on the crop we 

have saved up in storage. 
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BOATS, BEVERAGES 
& BBQ EVENT

RONALD McDONALD 
HOUSE GOLF CLASSIC

SOUTHERN BREWER'S 
FESTIVAL BENEFITING 
KIDS ON THE BLOCK 

This past year Franklin Wealth 
Management helped sponsor 
the Ronald McDonald House 
Golf Classic at Blackcreek 
Golf Course on the 27th of 
August.  This event raised 
over $50,000 for the charity.  
Joe served as co-chair for the 
event and we had a chance to 
enjoy the course as well.  

The 2013 golf event will be 
held on Monday, August 26th 
for those who wish to play.

Franklin Wealth Management 
participated in the Southern 
Brewer's Festival this year.  
This festival is the largest 
fund raiser of the year for 
Kids on the Block.  

Using the power of 
puppetry, Kids on 
the Block's mission 
is to educate 
children about 
social concerns 
and differences, 
giving them skills 
to stay safe and 
healthy.

This event seems to get bigger 
every year.  We had a 
bluegrass band again this year 
with the Possum Hunters 
providing the entertainment as 
well as the boat rides along 
the river.  We decided to have 
the event later in the year to 
allow for cooler weather and a 
chance to see the changing 
foliage.  With the weather co--
operating many people 
danced the night away long 
after their boat trip was over.



BOWL-A-RAMA

HAMILTON COUNTY 
WHO WANTS TO BE A MILLIONAIRE

Nick Hughes volunteered through the 
Chattanooga Chamber of Commerce to 
help team-teach basic financial skills to 
Hamilton County 11th graders.  The 
program focuses on savings and credit 
card management primarily and is 
designed to motivate students to 
develop sound money habits.

Franklin Wealth Management employees 
and families had a fun time this year 
bowling to benefit the Ronald McDonald 
House of Chattanooga.  We enjoyed the 
bowling so much we all came back as a 
team a couple of weeks later to compete 
again.

8 Visit our web site at www.Franklin-Wealth to view more pictures.
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Joe D. Franklin, CFP

It has now been 
10 years since 
Jennifer and I were 
first married. For 
our tenth wedding 
anniversary in 
January we visited 
the ski slopes of 
Lake Tahoe, the 
very same ski 
slopes we visited 
11 years ago when 
I proposed to her. 
We spent a week 
and thoroughly 
enjoyed ourselves. 
I was also able 
to give her a 10 

year anniversary band that she had been hinting at 
wanting for almost 10 years.
Jennifer did not make it easy for me to propose 
when we visited the first time. I carried around her 
engagement ring for what seemed like an eternity.  
Although the place where we were staying was very 
romantic and I had grand plans for the proposal, it 
seemed like everything that was transpiring kept me 
from being able to. For those of you who have not 
heard the story, you will have to let me tell it to you 
sometime. (There is not enough room to write about 
it here.)  
Since our last newsletter we have enjoyed hosting 
several events like the Half-Time event, the Forecast 
Event, and the election and tax updates. However, 
nothing seems to compare to the fun we continue 
to have at events like Boats, Beverages, and Bar-B-
Que. The Possum Hunters put on a great bluegrass 
concert and even inspired  a bit of dancing. We 
posted some videos on our website to showcase 
how some of our clients can still “get down”. 
I had a chance to attend Leadership Mastery with 
Tony Robbins in San Diego and then head up the 
coast with Jennifer to PIMCO headquarters in 
Newport Beach, California to talk with their portfolio 
managers and get their take on the markets this 
fall. Leadership Mastery has helped a bit in working 
to inspire and empower our staff and others to be 
all they can be. One of our biggest initiatives has 

been to improve our employees’ experience and 
the office climate.  Our goal is to make the 
employee and office experience as good as or 
better than the client experience. It has been so 
rewarding to see someone achieve goals that were 
not even on their radar a few years back.
My daughter Sydney is continuing to blossom as 
a little lady. She has gotten much more involved in 
theater and dance this past year. She attended two 
theater camps this summer, tried out for “Annie”, 
takes gymnastics after school, and joined the Pom 
Squad at Normal Park. Her favorite class is still 
science and she continues to talk about being a 
veterinarian like her aunt when she grows up. 
Jack has now started pre-kindergarten at Normal 
Park. He loves baseball, video games, and soccer. 
When Jennifer and I were out of town in the fall, his 
grandparents helped him get dressed for career 
day. We found out when we got back that although 
many of his friends went to school as baseball 
players, firemen, and doctors, Jack went to school 
as Batman. Maybe he’ll grow up to be a billionaire 
playboy by day and a vigilante crime fighter by night. 
Walker is still such an easy child to parent. Even 
though he is two years old and is supposed to be 
by definition “terrible,” he is very obedient and 
willing to please. He is also already starting to 
swing a pretty mean baseball bat when I practice 
with Jack and Sydney in the back yard. Although he 
is right-handed, he likes to swing it left-handed, 
which is fine with me. Walker's favorite things in the 
world are trains. All of Jacks old train toys have 
somehow found their way into Walker’s room. 
Jennifer is much more involved with being a Normal 
Park parent this year, after finishing her year as 
President of the Junior League and becoming a 
Sustainer. She is the Room Mom for Sydney’s first 
grade class and according to her last calculation has 
tabulated over 30 hours in service to the school this 
year. She also helps out with the behind the scenes 
duties that are needed from time to time in our 
practice. Any time I need someone to step in, she is 
always willing. I do not know how she can find the 
time to fit everything in. She even helps when I may 
need her for something involving Rotary or the 
Ronald McDonald House. I do not know what I would 
ever do without her.
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Personal Notes from Your Team...
Nick Hughes, WMS

The last several 
months have been very 
busy and exciting for 
our family. In August I 
was able to visit San 
Diego for a few days 
while attending an LPL 
conference.
I was in meetings for 
most my time there, 
but I           did find some 
time to catch a Padres 
game one night. Next 
time we will have to 
make it a family trip so 
Liam can visit  the zoo.              

In October we had our much anticipated cruise 
to the Bahamas. It was my first cruise and it was 
absolutely the most relaxing vacation I have ever 
had. Liam thoroughly enjoyed the water park on 
board as well as the access to soft serve ice cream 
on demand. Teffeny and I were glad to have 
Grammy and Papaw daycare aboard with us to allow 
for some good grown up time as well.  Our first stop 
was in Key West where we probably spent a little too 
much time at the “tourist traps”. With only a few 
hours to spend in the Keys, we didn’t get to explore 
much before the sky opened up and we got soaked. 
Luckily for us there was better weather in store once 
we reached Nassau in the Bahamas. I was able to 
explore a bit and get some great pictures with Liam 
while Teffeny and her mom enjoyed the straw 
market. While the beaches and scenery were 
beautiful, it was also bittersweet knowing that this 
would be our last departure. We are excited     about   
our     next cruise!
Football season was a case of feast and famine for 
my two favorite teams. My Atlanta Falcons were 30 
minutes away from playing in only their second 
Super Bowl berth. Unfortunately it wasn’t to be.

As for any Auburn fan, I am tremendously 
disappointed at the fall from grace the program has 
seen over the last couple of years. I am encouraged 
by the new coaching staff and the strong recruiting 
class they were able to assemble and believe that 
brighter days are right around the corner on the 
plains. WAR EAGLE!

Tyler Thompson

What an incredible 
several months I’ve had! 
Between adding two 
new members to the 
family, and the business 
that comes with the 
holidays, it’s nice to be 
back in the swing of 
things. As many of you 
know, in November I 
became an Uncle when 
my brother and his wife 
welcomed baby Forrest 
Ethan into the world. I’m 
sure the proud parents 

would love to share just how healthy his set of lungs 
are!  Then in December, I brought a rambunctious 
“Jack Russell-Chi” mix puppy I named “Jay-Jay” into 
my home. He’s quite the handful! I currently have 
been taking him to puppy school once a week to 
learn how to house train him as well as work on the 
basics of “sit, ”stay, ”and” come.” He’s starting to 
pick it up pretty well.  To top it off baseball starts in a 
month for me. Here’s hoping that this season works 
out as good as it did last year! We have a couple of 
exciting events coming up. I hope to see everyone 
at them! And as always, War Eagle!

Although new to the Franklin Wealth Management 
team, I bring 11 years experience as a financial 
adviser and a compliance manager. I will be serving 
you in a hybrid capacity as both a paraplanner and 
in a marketing role. I have a wonderful wife (Millie) 
of 18 years. Our 12 year old son, Evan, is in seventh 
grade at McCallie and is involved in football, 
wrestling, and baseball. Our nine year old daughter, 
Nicole, is in fourth grade at Montessori and loves 
softball, dance, and sewing. I am excited to be part 
of this great team and look forward to meeting 
everyone throughout the upcoming months. 

Dan Norey



Headshot of Katie 

Katie Keith 

Wow! What an incredibly 

packed year of changes, 

successes, and learned 

lessons. I turned 30 

this year, and I’m really 

excited about what this 

next decade has in store 

for me. 

My role here thus 

far has been one of 

the most challenging 

and most rewarding 

experiences of my life. 

While my duties and 

responsibilities have 

been ever changing, I have continuously been 

supported and encouraged by Joe, Jennifer, and 

every other member of our team and client family. 

I am excited about helping out with the Red Bank 

Girls Softball Association this summer as the head 

coach of the Diamond Dolls ( five and six year olds). 

It has already brought me and Jon a blessing in “cat” 

form. As I was leaving our f i r s t  practice, a 

beautiful but very dirty kitty jumped into my car and 

very quickly into our hearts! 

Arlene Swallows 

I would like to give a big 

welcome to Dan Norey, 

the most recent addition 

to our FWM team. 

My son and his family 

from Colorado came to 

Tennessee for a visit 

before Thanksgiving 

and again the last week 

of January. I had the 

pleasure of playing 

with my granddaughter, 

Josie, who is now 16 

months old and such 

a happy child. She is 

changing so quickly and I know I will be traveling to 

Denver to visit in the near future. 

My next adventure is an overnight hiking trip with the 

hiking club to the Len Foote Hike Inn near Amicalola 

State Park and Springer Mountain in North Georgia. 

Then this summer, my three sisters, their husbands, 

and I are planning to take an Alaskan cruise. We 

always enjoy being together and I have always 

dreamed of traveling to Alaska. 

Retirement Income Harvesting continued from page 6

The other issue to be concerned 

about is when the trees are 

no longer just mature trees. 

At some point these trees, like 

some investments, become less 

fruitful. They stop producing fruit 

altogether or just do not keep up 

with the increasing demand 

(inflation). For this reason we 

need to be able to replenish our 

less productive trees with more 

productive trees over time. We do 

this by planting younger growing 

trees which will mature and may 

become our strongest producers 

of the future. 

Phase Three 

This growth phase in the 

“Retirement Income Harvesting 

Strategy” focuses on investments 

which are more likely to increase

in value and may produce some 

income today. This can consist of 

stock and other types of 

investments that may provide 

better protection against inflation, 

future increased needs, and 

diversification of the portfolio. With 

the planting of younger trees in the 

orchard, the next generation is 

provided with trees that are going 

to produce fruit for them in the 

future. This growth phase in the 

strategy may also provide a legacy 

for the next generation. 

In retirement, many people 

are more concerned about 

reliability of income than about 

return on investment. It is 

exceedingly difficult to provide 

both at the same time. But you 

can achieve both goals if you 

compartmentalize your money 

based on short-term, medium- 

term, and long-term needs. The 

“Retirement Income Harvesting 

Strategy” is designed to help 

minimize the impact of emotion, 

reduce risk, overcome the impact 

of market volatility, and provide 

inflation adjusted income for life.
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Franklin Wealth Management Happenings
Lunch and Learn

Thursday, March 28 & Tuesday, April 9
Lookout’s Opening Night   

Thursday, April 4 
How to Fix Your Fixed Income Portfolio  

Tuesday, April 16  & Thursday, April 25

Going Paperless - Shredding Party 
Thursday, May 2    

Quarterly Women’s Brunch  
Thursday, June 6

Protecting Portfolios in Volatile Markets  
Tuesday, May 14  & Thursday, May 23

 FWM Halftime Report 
with Brad  Wyatt  of    Columbia Funds 

Thursday, July 11

FWM Technology Updates
For our managed accounts, we should soon be rolling out a new performance reporting portal and an iPhone / 
iPad App for communication purposes.  Please feel free to contact us for further information.

If you would like to go paperless and no longer receive LPL monthly account statements and 
quarterly Advisory Performance Reports by mail, take the following steps:  
Step 1  Log in to LPL Account View and click on either the Go Green or Go Paperless button.
Step 2 Click on the box next to each account that you wish to be paperless. If all of your paper statements arrive 
in one envelope, be sure to select all accounts.  Then click Done. 
Step 3  You'll see the confirmation that the change has been made.

*Please note that statements are archived for two years:  however, you can save or print any statement.  If you have any
questions, please feel free to contact us.

Visit our website for additional pictures and upcoming events at 
www.Franklin-Wealth.com
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