
Helping To Secure Your Financial Future



• Financial Planning 
• Investment Management
• Retirement Planning

• Estate Planning
• Risk Management
• Business Owner Planning



As with any journey, achieving financial security in the second half of life 

requires careful planning – a clear vision of where you want to go, a shared 

discussion about what is realistic and easy-to-understand actions  

to help you get there.

Such planning can make all the difference when it comes to being able to 

enjoy your future, generating a sense of confidence that you and your family 

will have enough income and other long-term resources.

The truth is most people can no longer depend on their pensions, employer-

sponsored retirement plans or simple business agreements to get them where 

they want to go. There are a dizzying array of other savings and investment 

alternatives to choose from, but navigating these choices – as well as the 

constantly changing landscape of financial markets, tax laws and investment 

options – has made the route through the second half more complex than ever. 

In this environment, a disciplined, strategic and professional approach is crucial.

Second Half Strategies has been partnering with clients for many years to help 

guide and support them on their journeys to – and through – the second half 

of life. Our team is focused on addressing the unique financial planning and 

management needs of families, individuals and business owners. 

At Second Half Strategies, we work to help you find financial focus – when it 

matters most.

We can serve as a compass, providing disciplined, objective advice to keep 

you on track to meeting your goals.

F i nanc i a l  Focus  –  When  I t  Mat te r s  Mos t

Focusing on Your 
Financial Future



The hallmark of Second Half Strategies has always been the creation and 

implementation of personalized financial plans that are grounded in long-

term fundamentals, adjusted for today’s markets, responsive to change and 

monitored often. 

Because everyone’s vision of their financial future is unique, we work closely with 

each of our clients to understand their specific goals as we begin the planning 

process. We will take a candid look at your entire financial picture, including 

existing investment and insurance portfolios, tax returns, estate documents, 

company benefits, retirement plans and current strategies. 

We will help you understand any gaps between where you are and where you 

want to go. We will inform you regarding the different options that can help 

close those gaps. Then together, we will map out the best strategies to help 

accomplish your financial visions – realistic strategies that won’t leave your 

financial future at risk. 

At Second Half Strategies, we are committed to communicating with our 

clients in an honest and concise manner. We meet with you annually to review 

your progress, outline changes in market conditions, advise you on important 

decisions you will need to make and alert you to contingencies that you may not 

have considered. We help you understand how financial market and regulatory 

events may affect your planning and help you devise appropriate strategies to 

respond accordingly. 

Our Approach 

Meeting Your 
Unique Needs
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We prov ide  the  gu idance  you  need  to 
he lp  you  make  dec i s ions  –  pu t t i ng  you 
in  con t ro l  o f  you r  f i nanc ia l  f u tu re .



We understand that you now have:

•  a shorter time horizon to achieve your goals;

•   little time to recover from unpredictable market, economic and competitive forces; and

•  less time to recover from under-performing strategies.

Whether you are deciding how to invest your 401(k) funds, reevaluating your investment 

strategy or getting ready to convert your hard-earned savings into retirement income, 

Second Half Strategies can help you every step of the way. 

As part of this process, we will help you:

•   Evaluate your current retirement plan, including your existing savings and choices of 

employee-sponsored pension or retirement accounts, and help you understand the 

adjustments that need to be made to increase the probability that you will succeed.

•   Understand the best time to start Social Security payments, the effect that working 

while taking payments has and how to minimize income taxes on benefits.

•   Maximize your pension income (if any) by knowing when to start payments and what 

payout option to choose.

•   Determine the right asset allocation mix to match your retirement timeline and comfort 

level and provide an array of carefully screened investments to meet your needs.

•   Address the primary risks to your retirement income plan: high inflation, increased 

taxes, market volatility, health care expenses and costs of long-term care.

•   Build a strong foundation so that you can spend your time enjoying retirement without 

worrying about running out of money.

We can also help you manage your retirement savings, simplify your distributions and 
structure your accounts to help minimize tax liabilities.

Retirement 
Planning

Our Services 
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Investment 
Management

Our planning process is designed to increase the probability that your family will meet its 

goals by creating an investment strategy that is specifically tied to your objectives. 

We will help you:

•   Create a personalized investment blueprint that is tied to your family’s specific goals.

•   Understand your risk comfort zone so you can minimize portfolio risk for the target return  

or maximize portfolio return for the risk you are comfortable taking.

•   Coordinate all of your different accounts (401(k), IRA, Roth IRA, real estate, annuities, taxable 

investments, life insurance, etc.) so that they support your investment blueprint.

•   Decrease the impact that income taxes will have on investment returns both before and 

after you begin taking income.

•   Choose money managers who have successful track records as a result of skill rather than luck.*

•   Reduce the probability of getting off track by learning how to monitor your success (or 

failure) and establishing steps to improve the situation.

•   Take the emotion out of investment decisions so that you understand how to respond when 

the financial markets act differently than you expected.

*Past performance does not guarantee future success.



One of the most difficult challenges in life is planning for “unforeseen” events. 

The goal of risk management planning is straightforward: We help you understand 

the risks that could prevent you from meeting your goals and then inform you of 

strategies designed to help navigate those risks and protect your assets.

To achieve this goal, we will help you:

•   Properly review and choose employee benefits so they are consistent with 

your financial plan.

•   Make sure that the insurance companies you select are and remain  

financially healthy.

•   Minimize the impact of a short- or long-term disability on your family’s 

financial goals.

•   Understand the different types of life insurance and the most appropriate 

type(s) for you to purchase.

•   Understand Medicare – what is covered and what is not covered.

•   Minimize potential costs of health care after retirement when you no longer 

have employer-provided health insurance.

•   Maximize your available choices when long-term care is needed so that you 

can afford to pay for care for you and your spouse.

Preparing for the 
Unexpected

Our Services 
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We  he lp  you  unders tand  the  r i s k s  tha t  cou l d 
p revent  you  f rom meet ing  your  goa l s  and  t hen 
p rov ide  s t ra teg ies  des igned  to  address  t hose 
r i s k s  and  min im i ze  the i r  impac t .



The goal of estate planning is very simple: to increase the probability that the 

results of your family’s hard work will transfer to whom you want, when you want,  

in the most protected fashion, at the lowest cost and by the easiest method. 

To achieve this goal, we work with you to:

•   Ensure the effectiveness of your estate plan by coordinating beneficiary 

designations and asset titling.

•   Maximize the proceeds of your life insurance policies by having their 

ownership and beneficiary provisions properly structured.

•  Minimize federal and state estate taxes.

•   Maintain sufficient estate liquidity to avoid having a forced sale of business, 

real estate or investment interests.

•   Decrease the costs of probate, particularly if you own property in  

different states.

•   Diminish the burden on relatives by providing protective management 

provisions for assets that are left to children and grandchildren.

•   Reduce the burden on your minor children by having a written plan for their 

care if your spouse and you were both to pass away.

•   Enhance the value your heirs receive by taking full advantage of options  

to transfer assets out of your taxable estate.

Estate 
Planning

Our Services 



For most business owners, the family’s largest asset is their business. Not only 
have they poured their hearts into building their business – in many cases, they 
have poured their savings and excess cash flow there as well.

At some point, business owners may want to find a way to extract some or all 
of the value of their businesses so they can retire, do something different, live 
somewhere else, travel, volunteer in the community, help raise grandchildren or 
even start another business. 

The goal of business owner planning is to create a strategic plan to maximize  
the value of your hard work.

Second Half Strategies works with you to:

•   Understand the value you have created.

•   Identify how much of that value is necessary to achieve your financial goals  
for income and estate planning.

•   Evaluate sources for sale/transfer: other family members, employees,  
outside entities.

•   Understand ways to reduce estate taxes and settlement costs.

•   Evaluate and decide on methods of business sale/transfer.

•   Assess and minimize the impact of taxes on the sale/transfer of your business.

•   Create a business transition plan, making sure to address contingencies.

•   Generate legal documents to support a transition plan, if necessary.

•   Produce management succession plans.

Business Owner  
Planning

F i nanc i a l  Focus  –  When  I t  Mat te r s  Mos t



We provide you with an 
object ive,  unbiased resource 
that can del iver  advice based 
solely on your needs and goals. 
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Second Half Strategies provides you with an objective, unbiased resource that 
offers guidance based solely on your needs and goals. 

In order of priority, this is how we help you evaluate ways to get closer to 
your goals:

•   Assess whether goals can be achieved by making changes in your life.

•   Evaluate whether you might be able to take advantage of provisions in the 
tax code.

•   Provide approaches to utilize creative planning techniques.

•   Demonstrate ways to best employ your current financial products.

•   Leverage group benefits at your workplace.

•   Inform you of ways to leverage new financial products.

We have no proprietary investment or insurance products to recommend and no 
vested interest in promoting a particular product or service. Our only interest is that 
your planning, investment and insurance programs meet your financial objectives.

Quite honestly, our goal is to be the premier financial planning firm for families, 
individuals and business owners who are in their second half. We have assembled 
a team of highly experienced professionals to help you develop effective strategies 
to achieve your financial goals. And, we pride ourselves on serving our clients with 
empathy, honesty, integrity and respect.

Independent 
and Objective

Our Value



At Second Half Strategies, we are committed to providing our clients with 
exemplary service as we help them find financial focus when it matters most. 

Our promises to you:

•   Your best interest will be our highest priority, and we will put this 
commitment ahead of all others.

•   We will respect your privacy and protect at all times the confidentiality of the 
information and documents you entrust to us.

•   We will listen to you and ask questions until we understand fully what is 
important to you and what you wish to accomplish.

•   We will develop a comprehensive written financial plan and specific 
recommendations within eight weeks of our data confirmation meeting.

•   We will provide you with an implementation schedule to help you organize 
and accomplish those recommendations that you choose to implement.

•   We will help coordinate your legal, tax and other professional services with 
your existing advisors or introduce you to advisors as needed.

•   Decisions made at face-to-face meetings will be summarized in writing within 
three days.

•  We will return your phone calls within 24 hours.

•   We will provide you with financial market research so that your decisions can 
be guided by the most substantive and current information available.

•   We will contact you quarterly to evaluate your progress and address your 
questions, and we will meet with you annually to update your plan to 
account for any life, business or financial changes that have occurred.

Our  
Mission

Our Commitment
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To explore how we can help set you on a course to a financially secure 
second half, contact us to arrange a complimentary initial consultation. 



6000 Fairview Road  Suite 1550 | Charlotte, NC 28210

Phone (704) 943-2171 | Fax (704) 333-8490  

www.2hstrategies.com

David G. Curry, Jr. is a registered representative of Lincoln Financial Advisors Corp. 

Securities offered through Lincoln Financial Advisors Corp., a broker/dealer and member SIPC. Investment advisory services offered through 
Sagemark Consulting, a division of Lincoln Financial Advisors, a registered investment advisor. Lincoln Financial Advisors Corp. and Second Half 
Strategies are not affiliated.

Lincoln Financial Advisors Corporation and its representatives do not offer tax or legal advice. You should consult your individual tax or legal 
professional regarding your individual circumstances.

Investment products involve investment risk, including possible loss of principal amount invested. Investment return and principal value will fluctuate 
so that the investment, when redeemed, may be worth more or less than the original investment.
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