
Advisor Is Called to Serve, Hard-Wired to Succeed
Alpha Financial Services, Inc.

For 10 years prior to becoming a financial advisor, Scott 
E. Oliphant was an engineer. He was steeped in project 
data, tasked with providing detailed analyses and expert 

recommendations. Formulating and mapping complex plans—
and translating them for the benefit of nonspecialists—was par 
for the course.

Oliphant’s life changed in 2001, when he was invited 
to join a leading financial services firm. After some quiet 
reflection, he decided to start his own firm, Alpha Financial 
Services, Inc., instead. He felt called to serve the financial 
and investment needs of all types of clients, from hourly wage 
earners scraping to save to high-net-worth professionals and 
business owners.

“I grew up dirt poor,” Oliphant says. “I understand what 
that’s like. We don’t impose an investment minimum; some 
clients come to us with $250 to start, others with $5 million in assets. It doesn’t 
matter to us where the commas and decimal points land; everyone will stop 
working eventually, and they need to prepare for their financial future.”

‘Making Money Make Sense’
Via Custom-Built Plans

In his current role as a trusted client advisor, Oliphant’s engineering 
experience translates in many ways. He meets at length with clients to gauge 
their circumstances, priorities, goals, time horizon and risk tolerance. As 
a trained analyst, he studies investments, market cycles and how select 

vehicles have historically performed in various market 
climates. In addition, Oliphant provides clients 

with a detailed picture of the pros and cons, and 
the usefulness and suitability, of a full range of 
investment options.

“I live and die by the white board in my 
office,” he says. “I lay out the facts to help 
clients pinpoint the most appropriate investment 
options. The more clients know, the more 
comfortable they are—a crucial requirement for 
investment success.”

Firm’s Principles
Resonate Widely

As facilitator of his church’s Financial Peace 
University classes and a guest speaker at dozens 
of FPU classes in the community, Oliphant has 
adopted many of the program’s principles in 
serving his own clients. With a 95-percent referral 
rate and even higher client retention rate, Oliphant 
believes the firm’s FPU-inspired investment 
strategies deserve much of the credit.

Oliphant also points to what he sees as the firm’s 
primary distinction: its unyielding integrity. “We 
recognize that clients can go just about anywhere 
to invest. We believe our openness, the care we 
take in serving our clients, and our commitment to 
protecting their interests are what truly separate us.”
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“God has blessed us beyond measure with a growing, thriving business; 
our talented staff, who work tirelessly on our clients’ behalf; and a 
wonderful community. It has all been very humbling.” —Scott E. Oliphant
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